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Real estate develope.rslthink _

small to weather downturn

BY PAULA MOORE.
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Small Denver-area real estate developers
hope their flexibility, focus on niche proj-
ects and multiple capital sources will help
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even are on -
eral government's stimulus pa , with
some of those dollars expected to be used
to funﬂd}r new buildings and to redevelop
space for government agencies,

Stimulus money also can benefit small
busingsses that require new or larger of-
fice space, or have other real estate needs,
via 11.5. Small Business Administration-
backed loans. .

Many local who specialize in
small and medium-size projects are con-
el

ngs, ng centers op-
menis started when funding was easier to-
get, They're also looking for new develop-
ment projects — particularly those com-
missioned by companies that will occ

the apace < baicng (hey 1 (1 nore | 1800 Gle
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difficult to finance. =
Veteran urban developer Ehs.ﬂ.iiz wﬂd~

h}r, president of the St Eha.ﬂﬁ Town Co,
iz able to continue the 1800
Glenarm office

; Dmmasfﬂr-salzufﬁwmnﬂm partly be- -
caise of enhanced $BA-backed financin
available to buyers t
the stimutus package. In March, the feder-
al povernment announced the allocation
of stimulus fands to cut small-business
loan fees and increase government guar-
antess on some 5BA loans to 90

The 1800 Glenarm project caters to small
businesses such as firms, in-
surance agencies and advisers.

“We are stra trying to take on
b LT
Wmm?mjd. “We're doing the kinds of
projects that are centered around
users. we st:ut Wilh the user aud l:ruIld
arpund them.”

Tax credits boost affordable housing
Wnoi]e}' also is working on more afford-
housing projects that qualify for low-
ta.:mdil:stn finance
his first -
affordable pmie-ct, the Brunetu Lofts at
26th andmumunﬂ sireets, lnﬂl;ﬁ and
tou anew project in
Affordable housing is in great demand,”
Woolley said.
Dave Johnson of Radius Commercial
el e £
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maore of it in this

.. The partners rec ﬁnﬁhed ﬂewlnp
* ing a new, lﬁ,ﬂﬂﬂ-sqmm-fnot office build-
ing at 1127 Sherman St. in Denver that will
house the Colorado State Land Board's
main offices. The land board just bought
the three-story ing from the devel-
oper for $4.7 million, ang plans to move
into the top two floors: “pretiy quickly,”
Johnson said,
" “We're not looking to be developers of
large office buildings, just niche develop-
&r5. .. Wa't-alnuklngfm:ntb&rhuﬂﬂ-tmmﬁt
apportunities” Tohnson gaid.

Radius Ty fra.sidk Ty alin e
ing in the brokerage business, represent-
ing tenants, as well as developing several

of property, — office,
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" clalist Mosdini. Watters Capital Partners -
ﬂﬂufﬂremwbd’ﬂiﬂlgﬂ, even are dl'va:-

'_:'-\.

inc-:-meh

:-\.._..'. PR L P .:

B

Eaaiéatnte field to help
nunentm future
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s
ﬁ'ﬁ?" called Summit
e:nrinmf.lﬂ.whlch provides oil and
companies with services such
as construction and site restora-
tion. The also started Momen-
tum Funding LLC last year to provide capi-
tal to investors buying foreclosed homes.
“Diversifying s bo create the rev-
muewnuﬂmdumhunhlngs. . Drgan-
ic in our other companies helps
wit
incipal of Mordini Watters.

“Diversity gives us the luxury of being
patient and looking for the perfect deal,”
said Dan Watters. another principal,

In addition to using its own capital, the

developer continues to draw from a pool of

private investors and get loans from banks
with which it has long-term relationships.
. ‘Mordini Watters currently is working on
dipdenal e i oo
expects to its §2.5
million mdemlnpmum of Cou g Square
at Diff Avenue and
and is buildin :rwslz.z mﬂlicnhmpnhﬁe
Arapahoe Road.
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Leasing space and selling pad sltes have
been a major focus at both properties. Mor-
dini Wartters has attracted tenants such as
- Jimmy Johno's m Sandwiches nnﬁ

Wraps to Arapahoe Commons, an
aulﬂsapadaat(:ﬂnmr?ﬁqllm to Chase Bank
andacarwash; = -

il

B TENts 12 a square to 516
or 517 after the project iu‘ﬁnhlahed.

Retail leasing is the aim of de-
veloper Dick Landon, p ent of Landon
EnterpnmLtd. these aswell.

er's Grandview Plaza/Reno

Place pm]actmﬂ]d'ltmnﬁwada} complet
ed last year, has leased all its office space,
but the retail component is only 40 percent
rented. Asking rents for retail space tange -
from $20 to $30 per square foot per year.
Landon Enterprises; which also owns
and manages fis projects, has no new de-
velopments in the works; tho l:titstlllhns
access to both debt and)
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o and be sensitive to each
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our real estate,” said Bob Mordini, '



